Better health, better wealth:
Findings from HSBC Life +Factor Study

Physical, mental and financial
wellbeing are interconnected

There is a strong correlation between physical fitness, mental health
and financial wellness. Boosting one factor may lead to far-reaching

improvements across the others'.
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| Health is wealth

When it comes to wellbeing, health and wealth go hand in hand.
Most survey respondents believe that wealth cannot be enjoyed
without being physically and mentally healthy.
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80%

Believe their physical health and financial

position are equally important.
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([]: :l]) See their money as a means to attaining
better physical health?.
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Report that feeling included and accepted is

a key driver of their overall wellness.

| Financial planning drives wellbeing

Q Those who review their financial plan at
least once a year
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Those who have utilised financial
products to increase the value of assets
IN the past six months
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Insurance brokers and

bank staff for professional advice
whenever necessary
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Reference sources

1 The strong correlation between physical fitness, mental health and financial fitness was proven through a Pearson’s
correlation test at 95% confidence level.

2 Full statement: My money acts as a means to having better physical health e.g. gym membership, buying good quality food.

Important information

This research study and its materials are for information only. All services provided by The Hongkong and Shanghai Banking
Corporation Limited and HSBC Life (International) Limited (collectively “HSBC") are subject to the prevailing applicable terms
and conditions. In case of any discrepancies or inconsistencies between the materials from this study and the applicable terms
and conditions, the latter shall apply and prevail. HSBC is not responsible for any loss, damage or other consequences of any
kind that you may incur or suffer as a result of, arising from or relating to your use or reliance of the information and materials
available from this presentation. The information and materials available from this presentation are not intended to provide
advice and do not constitute a solicitation, marketing or recommendation for the purchase of any product, making of any
deposit or investment. Such information and materials do not take into account any investment objectives, financial situation or
personal circumstances or needs of any particular person. HSBC gives no guarantee, representation or warranty as to the
accuracy, timeliness or completeness of such information and materials. Such information and materials are subject to change
without notice. Investment involves risks.
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